IN THE RYDEX|SGI ADVISORBENCHMARKING RESEARCH STUDY 2009 EDITION,
THIS IS WHAT RESPONDENTS CITED AS THEIR BIGGEST THREATS.

Biggest Threats to Advisors' Business (2007 vs. 2008)

Finding new clients = 88%

Communication with clients* 79%
Bear market impact 77%
Increased compliance demands* 74%
Government overregulation 74%

Difficulty in managing client expectations 67%
Need to work on and in business simultaneously 65%
Volatile/flat market impact 64%

Increased investing in technology* 60%

Low-profitability clients 60%

Adding new services* 56%

Importance of size to compete 55%

Keeping up with technology 55%

An ability to separate ourselves from the current negative perception 53%
in the public of big investment banking firms*

Poor investment performance T 53%
Downward fee pressure 49%
37%

Competition from another advisor 39%

Finding qualified staff

Lack of exit Competition from full-service brokers

58%
34%
25%

Communication with employees* 5 33%

Lack of exit strategy 4% 21%
C tition f CPA: 18%
ompetition from s 2% o
Competition from online financial services firms 18%

10%

*New category for 2008
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